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Dream 100



• Database: Dream 100 List 

• Online

• Social Media

• Manually connect with them on social media

• FB Ads (Upload Dream 100 List)

• Email Marketing

• Offline

• Direct Mails, Telemarketing, Door Knocking, Conventions

Database Marketing Framework



• Dream 100 List

• Funeral home owners

• Influencers

• Joint Ventures

• Association 

• Gather information

• Contact Person (Decision maker)

• Title

• Phone number, email, mailing address

• Social media handles (Facebook, LinkedIn, etc)

Dream 100 List



Social Media Marketing



Social Success Cycle



1. Manually search and connect with Dream 100 on social media

• LinkedIn, Facebook, Instagram, Twitter

2. Cultivate relationship

• Like & Share & Comment on their posts (engagement)

• Content Marketing 

3. Direct Messaging

Connect with them



Social Media Topic Map







Social Media Topic Map



Social Media Topic Map



• Platforms

• Facebook (Personal)

• Facebook (Public Figure Page)

• LinkedIn

• Instagram

• Twitter

• Cross Posting

Distribution



• Monday – Social Media Posting (Blog Entry)

• Tuesday – Social Media Posting (Video)

• Wednesday – Social Media Posting (Video)

• Thursday – Social Media Posting (Video)

• Friday – Social Media Posting (Published Article)

• Saturday/Sunday - Social Media Posting (Hobby)

Weekly Routine



Facebook Ads



Facebook Ads



Facebook Lead Form



Email Marketing



Weekly Newsletter



Super Signature



Subject : John 

Body of Email: Do you have the capacity to handle more at-need calls?

9 Word Email



Summary

• Step 1: Compile Dream 100 List

• Step 2: Manually add them to your social media accounts

• Step 3: Engage with them on social media (Like/Comment/Share)

• Step 4: Publish content (video / images / texts)

• Step 5: Run FB Ads

• Step 6: Email newsletter 
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