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MATTHEW POLLARD

The Rapid Growth® Guy!
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THE PROPOSHL BUACK HOLE

Alex Murphy
Golden Arm Media

“/ spent hours and hours on detailed
proposals, only to never get a call back,
or find out later they never read it. ”
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THE DEVIL IS IN
THE DEJATLS

THE JARGON!




Instead, why not just...




WE ALL TELL STORIES




Stories of customers you’ve
worked with... just like them

Where you achieved an
amazing result




“Neural coupling™
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Twenty-two times
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AVIHENTICITY

Like script them?




You KNOW THAT S 4 SCRIPT 700...
RIGHT?



https://depositphotos.com/stock-photos/leonardo-dicaprio.html?qview=101014242




THE POWER OF STORY

Alex Murphy
Golden Arm Media

¢
In just 7 months we went from transactional

deals and struggling to reach six figures, to
securing longer term partnerships and more
than half a million in additional revenue. ??
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| KNOW WHAT YOV RE THINKING

THAT’S A LOT OF WORK






https://www.flickr.com/photos/92269745@N00/11938432766
https://www.flickr.com/photos/ralphandjenny/
https://creativecommons.org/licenses/by/2.0/

CAN YoU O SHES?

Reading speed of a 6th grader in late
high school

Horribly introverted

Didn’t know what to do with my life
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Sydney Road” by Orderinchaos is licensed under CC BY 3.0 RAPID GROWTH"


https://commons.wikimedia.org/wiki/File:Sydney_Rd_03_N_Brunswick_near_Brunswick_Hotel_with_traffic.jpg#filelinks
https://commons.wikimedia.org/wiki/User:Orderinchaos
https://creativecommons.org/licenses/by-sa/3.0/deed.en

LEARNED FROM YOUTVGE
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FAST FORWARD




SHES TRAINVER

From scared to sell to teaching hundreds
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Volney Campbell

Principal - Colliers International,
Austin, TX

¢ .

We hired some young people to grow
our firm. It seemed they either just got
hung up on or got hit with objections
they couldn’t overcome, without
bowling people over. ??
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| WAS ABOU] T0 GIVE VP

Thomas Matheney
Commercial real estate agent

“/ had been 100% commission based
for almost six months and had set one
meeting that was borderline
worthless. ??
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THE BULLDOG

Alex Durham
Commercial real estate agent

¢ They call me the bulldog. | have to get
Juiced up on coffee to make cold calls
and be ready to push through
objections.
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There are going to be...

OBTECTIONS




AND ﬂ/é AST ﬂffﬂ/é / W
JO D0 IS WASTE AV OF YOUR
TIME; HOWEVER. . .




Then just...

TELL THEM 4 STORY




A CUSTOMER JUST LIKE THEM. . .
WHO HAD THE SAME OBTECTION. . .

THAT HOU ACHIEVED AN
AMUZING RESULT FOR




PEOPLE GIVE ME §
SECONDS ON 7;/@
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UNFAIR AVANIAGE

LEFT | BYes, RIGHT
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THE BULLDOG

Alex Durham
Commercial real estate agent

“Now [ can Jjust stroll in, tell stories and
make appointments. [t doesn’t matter
what they say, | just tell them a story
and they say yes.
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THE RESULT

Volney Campbell

Principal - Colliers International,
Austin, TX

¢ . )
Our success on setting meetings has
quadrupled thanks to your help, with
over a million dollars of potential
income. 7?
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70P P0G AWARD

Thomas Matheney
Commercial real estate agent

“Story-based sales caused a 180 in my
life. | got hooked on refining my
scripts, and a few months later |
became the first junior associate to
win the TOP DOG award in our office.”’
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THINE

 What are some of your best success stories?

« What objections do you receive often?

* Which people almost didn’t buy from you or almost
went with a competitor?
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BUT WHAT IF Y00




SHOR] EXERCISE




QUESTIONS

Could you think of a good story?
Could you tell it concisely?
Did you speak about the customer’s emotions?

Did you speak about how the customer is now
better off after the implementation?

Was there a moral?
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SO WHAT DOES 4
POWERFUL STORY
LOOK LIKE?




1. Problem 3. Outcome

or Objection

2. Analysis &
Implementation




CONTINVOUS [EARNING

Commit to a weekly, twice monthly

or monthly schedule




PECPLE CAN'T AFFORD ME

Derek Lewis
Ghostwriter

““| had so many enquires from people
that can’t afford me, so | put my price
on my website. Now no one calls.”’
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LITTIE THINGS CAN BE HJGE

Ghostwriter
Authority Architect

On my very next sales call, | followed
his advice to the letter — and landed a
$40,000 project in just 40 minutes.

6 weeks later:
| just landed another ghostwriting gig.

That makes $80K in sales in about 6
weeks.
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THE MAN BEHING THE CURTAIN

A BAME CHANGER FOR ANY BETIROVERT Wil Ma s S L s -

F%GE

How the Quiet and Shy
Can Outsell Anyone

ATTHEW PUllARIJ

with Derek Lewis
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WHAT CAN “ou/
LEARN FROM THIS?

The difference between success and failure can be
one simple thing that you're not yet seeing.

So learn a process!
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CHALLENGE

Give me six hours to chop down a tree and
[ will spend the first four sharpening the axe.

- Abraham Lincoln




“A game-changer”— Neil Patel
“‘Wonderful”— Brian Tracy

I”

“Inspirational” — Jeffrey Gitomer

“Brilliant, intuitive, and refreshing”— Matthew Dixon

www.ThelntrovertsEdge.com
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IM SURE
“HoU HAVE
QUESTIONS

iStock.com/pamspi RAPID GROWTH"



MATTHEW POLLARD

The Rapid Growth® Guy!




